Group 6

How can we fund additional operation and managemeent actions for new facilities, new programs, and additional law enforcement needs
and increase the likelihood that visitors will take better care of, and feel a sense of ownership of the Refuge?

Strategy 1:

Strategy 2:

Strategy 3:

Strategy 4:

Additional Strategy

Entrance fee

Boat launch fee

Boat launch and entrance fee

Install security cameras in areas of
high illegal activity

1)Friends bookstore at lower dam
recreation area

2) Maximize other partnerships.
Partner with BOC on vegetation
removal, water conservation
education, find common
goals/dredging of
narrows/equalizer...recognize their
controls for recreation access.
Shared interest in lower
development density.

3)close gate @ night — day use only
4) neighborhood watch

Ability of strategy to address issue

e Tie to improvements. Added
benefit — where are funds
going?

e Does cost of fee outweigh
benefit?

e Want to stay away from “double
taxing” taking away opps at
same time

e Not sure if cost of collecting fee
will out-weigh benefits of having
fee

Could it provide fuding to Lower

dam recreation area launch

have a longer season?

e BOC..fill back in;[?] re necessary
outlets.

e Other ways to manage wakes:
barrier/wake/

e Pair up the wake zone with the

level of (?)

e 1 feeissimpler and more
palatable

e Double whammy?

o No...doesn’t address this
issue

e |f want to be a clean place
then try to increase visitor
safety, protects facilities,
assists law enforcement

e Neighborhood watch —
current users.

What is an appropriate fee level?

Strength of science to support using
this technique

e Could look for rel to sense of
owenership. There is research
about when fee to high

Please provide any additional scientific resources or comments below:




Group 6

How do we increase the public’s understanding of the wildlife, habitat and purpose of the Refuge [and Reservoir]?

GROUP 6

Strategy 1:

Strategy 2:

Strategy 3:

Strategy 4:

Additional Strategy

Emphasize intrepretive program over
environmental education progam
e Alts3 &4 —more focus on
users

Emphasize environmental education
progam over intrepretive program
e Alts 1&2 — more focus on
students.

Allow visitors to take an
informational "course" that reduces
their entrance fee

Redesign Lower Dam Recreation Area
to include Vistor Contact Station,
Murphy's Neck trail, and fishing and
wildlife observation dock

1) Community Outreach

2) Outreach to tourism community
3) Work with other conservation-
based non-profits to fulfill
EE/interpretation goals.

4) Work with community
organizations to explain to people
the opportunities

5) Citizen science

6) YCC?

Ability of strategy to address issue

e Boating scavenger hunt

e Interpretive panels have
answers

e Boat skills

e Boating guided tours

e Smart buoys

e Bringin underserved
communities. Hispanic
outreach emphasis
(emphasis in interpretation
in Spanish)

e Bringin underserved
communities. Hispanic
outreach emphasis
(emphasis in interpretation
in Spanish)

e Education why regulations
are there “no wake”

e Fishing hot spots
e Prizes for tagged bass

e Design competition for
site/play area

e Move BioBlitz to Lower Dam

e YES

1) Booths at functions (rotarys,
annual festivals, bioblitz festival).
Conservation interest groups partner
for visitor contact station.

Ability of this strategy to reduce
disturbance to wildlife and habitats

e YES

Strength of science to support using
this technique

Please provide any additional scientific resources or comments below:




Group 6

GROUP 6
How do we provide a quality environmental education program?

Strategy 1: Strategy 2: Strategy 3: Additional Strategy
Meet with educators to determine themes | Remodel the Refuge Visitor Center to Train teachers to lead EE programs. 1)YCC
and age groups to target with EE program. | include a wet lab. 2) Promote on-site...bus school

3) Hire an EE specialist
e Too specific for CCP??

e Size of program in 15-year time
frame 24(?) participants

Ability of strategy to address issue
e Parents — EE/interpretation.

They’re audience and may
motivate people to get there

Anticipated teacher involvement/ reaction

Strength of science to support using this
technique

Please provide any additional scientific resources or comments below:




Group 6

Additional Strategy

Additional Strategy

Additional Strategy

Additional Strategy

Additional Strategy

Friends Group bookstore

Concessions contract

Partnerships: find opportunities
where there are win-win common
goals (ie vegetation control, water
conservation education)

Agreements: Aggrements on
operatiers and maintenance
between FWS and Irrigation Board

Ability of strategy to address issue

Cost/Benefits

Strength of science to support using
this technique

Please provide any additional scientific resources or comments below:




